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S y nc hroniz e voic es

S y nc hroniz e breathing Induc e rec iproc ity

The c om m on enem y G ive res pec t

K noc k  their s oc k s  off Fas ter,  eas ier,  better

A s k  for c om plianc e

Feel part  of the group Create c ontras t Don't  as k  why S hift  t im e referenc e Uns hak able c redibility

Us e s pac e

Feel,  fe lt ,  found Note-tak ing Lower y our voic e

Inoc ulat ion to pers uade F lex ibility A rt fu lly  vague language

P ower of three V oc al s tres s  in delivery

Inc ons is tenc y B e private in public

Rapidly  build res onant 
rapport

Us e c ontent to build 
rapport

Us e proc es s es  to build 
rapport

S y nc hroniz e w ith y our 
target

S y nc hroniz e pos ture 
and body  m ovem ent

Tes t ing 
S y nc hroniz at ion

A lter the tone, pac e 
and pitc h of y our voic e

M ak e the dam aging 
adm is s ion

S hare part  of y ou w ith 
them

S hort s tory  about 
“them ”

G ive m ore than y ou 
prom is ed

Us e unders tatem ent 
power

B e prec is e, then beat 
prec is ion

B e on the edge of y our 
s eat

Induc e a s ens e of 
s c arc ity

O pen the door to a 
friend

A s s oc iate the 
k nown/unk nown

Com m itm ent and 
c ons is tenc y

Covert  hy pnot ic  
language patterns

M ak e body  and words  
s ay  the s am e thing

O utc om e bas ed 
think ing

Determ ine how they  
repres ent inform ation

Delet ion, d is tort ion, 
generaliz at ion

80/20 rule and Covert  
P ers uas ion

Covert ly  em pathet ic  
m ind

E x perient ia l 
involvem ent

P ers uading w ith 
att itude

Us ing m us ic  to 
pers uade

Fewer c hoic es  m eans  
m ore y es es

P eople believe what 
they  s ay , not what y ou 
s ay

O s c illat ion at the 
dec is ion point

The 55 Covert Persuasion Tactics
Circle the ones you are going to use


